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NOW FOR THE EASY PART

Reduce returns Increase parts Gain new shop

& supplements order values customers
Your goal: Grow parts sales, right? It starts with a number: 90%
The parts sales landscape is shifting It's how many shops begin the parts “It's such an easy tool to use;

i i i it's so helpful. The main thing
anc! morg shpps art-'f buylpg parts purc.h:a\smg process or.1l|n‘e, where s the CUStomers being happy
online, skipping the inefficient process CollisionLink & RepairLink connect and the customers being able
: , : : : to look up our inventory in

of ordering over the phone. But what's dealerships with buyers, growing real time.”

the next step? customers and parts sales. - AaronS.,

Stingray Chevrolet
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It’s your competitive advantage There’s power in numbers ) e st o A @ e
RepairLink and | can do
41 OEM parts programs provide Experience one of the largest buyer everything myself. | know
. e c c hat t ted ti d
reimbursements on specified OEM parts, networks available, connecting you [ o oo = Pt
allowing dealerships to offer pricing that with customers, increasing sales, and phorcmje Ct?w”'t"?'\'Nhy wouldn't
: .. . you do that?
competes with the aftermarket. streamlining the parts ordering process. _ Joe F., Owner
Powertech Performance
Access a Network collisionlink® Contact
of 81 ,000 @ Visit: OEConnection.com

ShOp Customers repalrllnk N Email: sales@OEConnection.com

and Buyers B call:888-776-5792 x3
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